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Disclaimer

This document is confidential and has been prepared by NLMK (the “Company”) solely for use at the investor presentation of the Company and may not be
reproduced, retransmitted or further distributed to any other person or published, in whole or in part, for any other purpose.

This document does not constitute or form part of any advertisement of securities, any offer or invitation to sell or issue or any solicitation of any offer to purchase

or subscribe for, any shares in the Company or Global Depositary Shares (GDSs), nor shall it or any part of it nor the fact of its presentation or distribution form the
basis of, or be relied on in connection with, any contract or investment decision.

No reliance may be placed for any purpose whatsoever on the information contained in this document or on assumptions made as to its completeness. No
representation or warranty, express or implied, is given by the Company, its subsidiaries or any of their respective advisers, officers, employees or agents, as to the
accuracy of the information or opinions or for any loss howsoever arising, directly or indirectly, from any use of this presentation or its contents.

The distribution of this document in other jurisdictions may be restricted by law and any person into whose possession this document comes should inform
themselves about, and observe, any such restrictions.

This document may include forward-looking statements. These forward-looking statements include matters that are not historical facts or statements regarding
the Company’s intentions, beliefs or current expectations concerning, among other things, the Company’s results of operations, financial condition, liquidity,
prospects, growth, strategies, and the industry in which the Company operates. By their nature, forwarding-looking statements involve risks and uncertainties
because they relate to events and depend on circumstances that may or may not occur in the future. The Company cautions you that forward-looking statements
are not guarantees of future performance and that the Company’s actual results of operations, financial condition and liquidity and the development of the
industry in which the Company operates may differ materially from those made in or suggested by the forward-looking statements contained in this document. In
addition, even if the Company’s results of operations, financial condition and liquidity and the development of the industry in which the Company operates are
consistent with the forward-looking statements contained in this document, those results or developments may not be indicative of results or developments in
future periods. The Company does not undertake any obligation to review or confirm analysts” expectations or estimates or to update any forward-looking
statements to reflect events that occur or circumstances that arise after the date of this presentation.

By attending this presentation you agree to be bound by the foregoing terms.




NLMK business profile

e Balanced asset portfolio

e Favorable geographic locations

e Efficient vertical integration

e Diversified sales and product mix

e Experienced management team
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Balanced and favorably located assets

Sharon Coating Dan Steel Novolipetsk NLMK Long products

q_ Duferco Farrell
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Crude steel production Steel products sales
NLMK Group* 10.5mt 10.2 mt
NLMK-Duferco JV 23mt 46mt

* 2008 production includes Lipetsk production site, DanSteel , VIZ-Stal , Maxi-Group and Beta Steel
** CY2008 production results. Since Beta Steel consolidation in Oct 31 2008, its production volumes reached 54,000 t by 31 Dec 2008




Active crisis management

e Timely capacity changes

e Hedged slabs supplies to
JV/own rolling assets

e More efficient capacity loaded

e (Obsolete coke batteries shut

down

e Switching to products with

highest demand

Russian steel consumption vs NLMK run rate
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Quick response to new market conditions

Global sales by region* (tonnes)

e Low Russian demand offset for
by exports
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e Balanced portfolio of products
helped sustain comparatively

high sales volumes
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* In 2008 China represents 0.008% share in company’s sales



Lower cost is a priority

Cash cost by product
e 45% cost cut from Q4 2008

400 ---YUSD/t

347 362

e Lower prices for raw materials
300 A

e Personnel optimization
200 +

e Capacity management
100 A

e Use of captive supplies
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Superior returns through the cycle

e (Quick output rebound . EBITDA per t
e Stable financial results 400
i : 300
e High EBITDA margin
200
e Solid cash flow
100

e Low net debt
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Source: Companies’ reports, NLMK estimates




Committed to organic growth ...

. CAPEX/tonne: Russian steel sector vs NLMK
e Major Capex program
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* Main production site in Lipetsk 9




... and upstream vertical integration that creates value...

EBIT contribution: 2000 - 2008
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... with downstream integration adding more to it

e Selective approach
e Product mix improvement
e Semis re-rolling

e New market entries

EBIT contribution, 2000 - 2009
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Geared for further organic growth in Russia

Main objectives 2012-2014

Steel +5.0 m tpa to 17.5 m tpa
Flats +0.5 m tpa to 7 m tpa

Longs +1.5 m tpa to 4 m tpa
Pelletizing plant

20%/t decrease of coke use
50%/t decrease of natural gas use

High grade transformer steel

*  From 2000 to 2012, Lipetsk production site. US GAAP financials data.
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Together with prudent M&A approach

Main objectives:

. . . . Brown field expansion vs M&A
e Efficient upstream integration P

1200 --USD/t
e Selective downstream integration
1000 H
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Sources: WSD, PWC, Bloomberg, companies’ press releases.



Outlook

Summary

e NLMK s delivering superior returns through the cycle

e Strategy remains unchanged

e Strong financial position and profitability enabling fast growth
e Focused on long term value creation

FY2009 Outlook

e Steel output of 10.5 million tonnes, flat y-o-y

e (Capex (incl. maintenance) to reach USD1 billion

2010 Market Outlook

e Domestic market: steel consumption to grow 15-20% y-o-y
e Export markets to remain driven by BRICs growth

e Prices toincrease 10-15%
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www.nlmk.com

THANK YOU
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